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Revive The Hive
Where Designs Come Alive & Houses Become Homes
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by Ashley Daniels

There’s no place like home,
and no one understands this more
than the two brothers, Jason and
Jonathan Bealand; who own Revive
the Hive, a Myrtle Beach-based
Home Remodeling Company.
Since 2019, throughout the

Grand Strand these two brothers The full kitchen remodel in the Hunt residence encompassed

. . the use of existing and new cabinetry with a custom paint
have taken home revivals SenOUSly scheme, quartz countertops with waterfall edge detail

The full kitchen remodel at the Stine’s residence included new cabinetry & appliances, as well as electrical, plumbing and framing

for their clients. Both brothers and a quartz accent wall. Electrical modifications for the modifications to reach their vision. “They’ve done almost everything in our house, “I would absolutely 100 percent recommend them without
have been WOI'kiIlg in this or a umfle'rcalzfnet andt;;ecessed. lligh‘;ing, as weltl'as Zwl plumbing . any reservations at all,” says homeowner Idame Stine.
similar industry off and on since ;l":w'fflz ;Z:Z,{;;W: v th ea:ntic;;"frgszt'::gethzzge forma work all in-house, which is a big and in some cases even HVAC. It’s drab to beautiful.”
" accomplishment because not alotof ~ nice to see a project go from old and Past clients Carl and Idame Stine
5 their teenage years starting in New contractors or businesses carry all
2 Hampshire. these licenses or even the proper
2 “With our builder’s license, license for the job at hand. I
2 together we’ve been able believe this sets us apart from most
= to accomplish a goal which remodeling contractors.”
encompasses all of the facets of Revive the Hive’s services
construction,” says Jonathan, “from include bathroom, kitchen, and
electrical to plumbing to framing, room-to-room remodeling of all
we can build a sizes, plus miscellaneous home
house from the repairs from your honey-do list.
ground up. No Their favorite projects?
matter what the Bathroom remodels.
problem is in “We are very efficient at it,
the house, we and it stands out, listening to our
can tackle it, and customer feedback.” says Jonathan.
we don’t have “We can do pretty much anything
to necessarily in the home, but bathrooms are our
. work with other favorite because we like the fact
magonity of then ome i an offoet to update thesyaee and ek s cohesice companies to they involve most of the mechanical
ZZ;IZ %JZZiﬁZZ;gsrzeZ}oii:{;:ZZ: :{lt;zz;e;;:;nggf 1,:;:):;:8:{ il;i:)(fvz:;on. They opted for an achieve the Erade,s o de lecglnlcal’ P lumblnlg’ The‘ Sfull master ba.throorg remodel in the Stine’s residence included bemftiful blue accent tile and
' ! ; ! end result. We do most of the raming, drywall, painting, tiling polished nickel finishes. “The first was our master bath, and then they did our laundry room, our
t‘z;:(g)l;;lfzfzjfach of the large format tile to add visual interest to the space and add that desired buest bathroom, and now they are doing our itchen,” says homeowner Carl Stine.
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was important
to us because

can attest to that.
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“We’ve had them do several we have
projects,” says Carl. “The first was daughters.”
our master bath three years ago, Repeat

business like
this is quite
the norm for
Revive the
Hive, which
is a testament
to the mission of this family-
owned remodeling company firmly
founded on the kind of meaningful
customer service that morphs into a
close bond or relationship.

“I think it's important how Jay
and I have set up this company,
because it can be a very intrusive
experience when you're in
somebody’s home,” says Jonathan.
“It’s not like we're just building a
home and nobody’s there. We are in
the home, we're talking to the

clients, we're getting to know
them, they’re getting to know us,
and we are building and creating a
relationship. ... We're just wholesome
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and then they did our laundry
room, two years ago they did our
guest bathroom, and starting next
week, they're going to be doing our
kitchen.”

“They’ve done almost
everything in our house, from
hanging curtain rods, putting our
flag up front, winter
proofing our doors ...
You name it, they've
done it,” adds Idame.

“T would
absolutely 100 percent
recommend them
without any reservations
at all,” she adds. “I
think what I was most
impressed with is their
work ethic. In today’s
world, we don’t often
see good work ethic, and these
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The full kitchen remodel in the residence of Laura Boronski. “They’re awesome! They did three
projects for us: gutted our kitchen, remodeled our front and back porches, and they are going to
renovate one of our bathrooms, they’re that good. They are 100 percent honest about everything,
e enco d frami especially with the budget. They really treat you like family, very prompt, and very polite, which

A custom shower in the Miller r p f 2,
plumbing, electrical and window modifications to reach the desired was important to us because we have daughters,” says Boronski.

layout for a fully custom walk in shower.

7,

back porches, and they are going
to renovate one of our bathrooms,
they're that good. They are 100

our schedules. Many times, clients
would call us back and tell us the glass

. ) h . f . '» ) ;
renovation. T ey were just tantastic company dido’t call them back, or

our shower bigger, so the drain would
have been off

“And I just want
to mention their
attention to detail,”
says Carl. “In our
bathroom, we made

gentlemen were fantastic. They told
you what time they would arrive,
and they cleaned up when they were
leaving at night because we were
there while they were doing the

A full kitchen remodel in the Miller residence. The project included new cabinetry, countertops,
appliances, custom backsplash, electrical modifications for the undercabinet electrical &
recessed lighting, as well as a new window with custom craftsman molding overlooking the pool.
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maybe six inches,
but that wasn’t
good enough for
them. They broke

offer their in-house frameless glass
enclosure installations for showers.
“We found that we were doing
all these showers and then we’d
have to wait for a shower glass
company to come out and measure,
order it, and then wait another
10-15 days depending on how fast
the turnover is,” says Jason. “It was
also hard to find somebody who

was reasonable and would meet

they were still waiting on an estimate.
We kept getting these types of calls
back from our
customers because
they trusted us so

communication and
trust, along with the high-quality
customization and guidance Revive
the Hive offers, that continue
to make customers more than
satisfied.

“They’re awesome!” says
Laura Boronski, one of those
happy customers. “They did
three projects for us: gutted our
kitchen, remodeled our front and

percent honest about everything,
especially with the budget. They
really treat you like
family, very prompt,
and very polite, which

people out to help the customer
get what they need or desire, make
an honest living and do a good job.
It’s not always about money; it’s

L
The Hodges laundry room was remodeled to maximize storage and functionality. The two-tone
color scheme creates a beautiful bold statement.
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§ | = 8 & up the concrete much even though about doing good work and building
w Z?Sirin;)\:/:rdsit?e it was not our field
g ) : at the time. We
S inches, so it would .
o then decided to
5 be absolutely i
T perfect” offer shower glass
’ installati rt
To make their bathroom glfsourablziI}l]fosoI;r?
remodels even more perfect and remodels.”
seamless, the Bealand brothers A
It’s that level of
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relationships.

“In fact, we had a customer this
morning from Alaska, who actually
flew out a bunch of fresh-caught
fish, salmon, squid and rock fish, for
us and gave that to us today; So it’s
personal, not just a business contract.
We have clients who still call us years
after a project to get together and go
out to dinner.”

Past customer Greg Cater is still
raving about his total condo remodel
the brothers completed four years
ago.
“They’re wonderful people, they
do great work, and they are very
dependable and honest,” he says. “T
won't call anybody else because they
do great work, treat people nicely,
show up on time, finish the job, and
go the extra mile — they always did
a couple of little extra things on our
project, which was awesome. My
wife’s a very picky person, and T am
too, but we didn’t have anything to
complain about.”

The Bealand brothers say they
have always had a healthy working
relationship since starting up Revive
the Hive — even before that over the
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Michael’s decorative expertise, the three brothers were able to collaborate on the bathroom
remodel and make a beautiful transformation, all while making memories together as a

family!

years — and they are looking to expand
their team beyond their partnership
and the two employees currently on
staff.

“We've been working together
for a long time. We get along well,
and we know our roles. We have our
typical frustrations at times because
we're brothers,” says Jason with a
laugh. “But it lasts for a couple of

- ‘/

In an effort to create a functional space between the kitchen and living room, walls

were removed and load bearing b

were installed to open up the spaces between the

adjacent rooms in this full living room remodel. This achieved a cohesive functioning
living space perfect for entertaining and family gatherings.
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minutes, and we get through it
because this is a business that we
run, we have a good relationship,
and we always know that we’re going
to back each other up, regardless.
Our parents raised us to respect
ourselves and others and we will carry
this on throughout all our business
adventures.”

For more information or to
request a free estimate, visit
RevivetheHiveSC.com or call

843-798-0055.

www.ReviveTheHiveSC.com
Info@ReviveTheHiveSC.com

(843) 798-0055
2
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SC Residential Home Builders
License # RBB 51453

Myrtle Beach’'s New Commercial Property Search
& Economic Data Intelligence Tool

Explore available sites, access real-time market insights, and list your property - all at no cost
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* FREE to Use & List Your Commercial Property

* Interactive Property Viewer

* Integrated Zoning Layers and Incentive Zones

¢ Realtime Community Data: Demographics, Workforce
Business Mix, and More

L * Custom Search Reports by P
= o Radius and Travel Time Efg}l i E
» Built for Owners, Businesses, H p ":
Realtors and Developers .
— = | s .
Start exploring at — )y n
economicdevelopment.cityofmyrtlebeach.com E

City of Myrtle Beach Economic Development Depariment
Devin Parks, Director | 843.918-1055 | dporks@cityofmyrtlebeach.com
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PRINTING, PROMO PRODUCTS, EMBROIDERY, SCREEN PRINTING,
DESIGN SERVICES, SIGNS AND MUCH MORE!

YOUR ONE STOP SHOP, FOR ALL YOUR BRAND BUILDING NEEDS
843-626-6363 - servicesc204(@minutemanpress.com

1772 Highway 501, Myrtle Beach SC 29577




